Makinex launches dust
suppression solution

Makinex has recently launched a constant pressure water supply unit
it says is ideal for the construction industry as a dust suppression
tool and portable water supply.

The Hose-2-Go has a constant flow of water that allows operators to
supress dust when cutting, core drilling and grinding concrete.

“It is different to every other product on the market because it
provides a constant water flow without the use of a pump, batter or
electronics,” explained Makinex marketing coordinator Emma Morgan.

“Once users have filled the unit from a tap, it is ready to go and
gives users up to 30 minutes of constant flowing water.”

The Hose-2-Go has a 13.8 litre capacity and rugged construction
to so construction workers and contractors have a reliable and easy
to use dust suppression tool and portable water supply, which is easy
to carry to and from worksites.

“The Hose-2-Go equipment is compact, portable and comes
with a gun attachment for hosing down equipment at the end
of the working day,”
shared Emma.

i The Hose-2-Go
ent is compact,

le and provides a
stant flow of water

“It also weighs less than
20 kilograms when full.
There are no complicated
electric components, no
batteries and users don’t
need to manually pump
to acheieve the water
pressure needed.

“The Hose-2-Go is
completely Australian
designed and been in
development for four
years. We feel that this
is an innovative product
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to hit the construction
industry for a long time.”
www.makinex.com.au
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Cleanstar celebrates
10 years of trading

Australian family owned business Cleanstar is celebrating its 10
year of business this year. From humble beginnings back in 2006,
when the vacuum cleaner wholesaler operated from a small warehouse
with just a few boxes of stock, the business has continued to grow,
expanding into four warehouses and, in 2012, moving into a 45,000
square foot warehouse facility.

“Despite Australia being such a tough climate, Cleanstar has
continued to grow,” shared managing director Garth Michalson.
“This is due to the fact that we offer our clients great margin and
service backup with our quality floor care products. We also have a
great salesforce who visit out clients on a regular basis, which our
client base appreciates and rewards accordingly.”

Cleanstar sales manager Colin McDougal says that the company
owes its success to offering the best customer service in the industry.
“We work directly with our customers to build loyalty and trust,

and have a call centre that actually takes calls.”

Another of Cleanstar’s sales managers, Joe Salisbury, believes that
Cleanstar is the future of cleaning in Australia. “We offer the right
products, at the right time, in the right place, and for the right price.”
www.cleanstar.com.au
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2017 Jena Dyco Restoration Conference & Expo

As dedicated champions of fraining and certification within the restoration industry, Jena Dyco plays host to
over 250 international and national Restoration experts during the Jena Dyco Mould and Restoration confer-
ence and Expo.

Established in 2009 and running on an annual basis, the Jena Dyco Mould and Restoration Conference is a must-
attend event for anyone involved in any aspect of water, mould, sewage or fire damaged properties, including
assessment, restoration and remediation.

Our delegates are restoration professionals, mould experts, insurance professionals, building biologists, occupa-
tional hygienists, indoor air quality professionals, building engineers and environmental professionals.

The 2016 conference, which took place in June, brought together over 250 attendees and 48 sponsors. The
event was a sell out! Book your tickets now to ensure your spot at the bigger and better 2017 event.

Each year, the conference proves to be an excellent opportunity for networking and building long lasting
relationships!
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